
 

There is a �tle wave of epic propor�ons on the horizon that could change the way we do business in the 
world of residen�al real estate.  If you currently own a home or are an�cipa�ng home ownership in the 
future, you need to be aware of possible, significant changes coming our way.  These changes will 
significantly change the rules governing buying and selling residen�al real estate in this country!  

Major real estate firms on the east coast, especially the Na�onal Associa�on of Realtors (NAR), have 
recently been targeted and sued successfully for millions of dollars for ini�a�ng and prac�cing 
ques�onable business prac�ces.  With these victories, real estate companies and the Na�onal 
Associa�on of Realtors stand to be fined millions – possibly billions of dollars.  In the process, buying and 
selling real estate as we have prac�ced for the last 40 – 50 years could be changed dras�cally. 
Based on these recent victories, the Feds are posed to go a�er the en�re real estate industry.  Presently, 
there are several new lawsuits in the wings and this story is far from being over.  To highlight some of the 
key points the Feds are ques�oning and atacking, the following is a short list of business prac�ces and 
business concepts in ques�on: 
1. Sellers / Buyers have few op�ons when it comes to commissions - averaging 5% to 6% currently and paid 

exclusively by the seller. 
2. Responsibili�es real estate licensees / agents owe a Seller or Buyer are o�en confusing.  
3. The MLS systems across the country (mostly owned / controlled by the NAR) currently dictates Seller to pay 

not only a commission to the agency represen�ng their selling interest, but also pay a commission to the 
Buyer’s representa�ve / agent who is represen�ng the Buyer and is ac�vely nego�a�ng against the Seller’s 
interests. 

4. Buyers / Sellers are o�en confused as to what the real estate licensee / agent responsibili�es are and how and 
when compensa�on is awarded, when in fact the Seller is paying the Buyer’s licensee / agent commission. 

5. If the Seller is paying a commission to the Buyer’s representa�ve, how can it be shown that the Buyer’s 
representa�ve is ac�ng independently and represen�ng the Buyer to the fullest? 

6. A high percentage of real estate companies across the country are members of the NAR.  It is concerning that 
all real estate companies’ members of the NAR are 100% required to demand that all their so-called 
independent real estate licensees also join the NAR.   

7. The control the NAR has over the real estate industry in this country and their so-called independent real 
estate licensees is unequaled in American business.  

8. The Department of Jus�ce wants the Buyers to nego�ate with Buyer Agents directly.  
 
Recently, I came across a link that puts all this into laymen’s terms, allowing us to beter understand this 
explosive, developing set of events.  htps://www.youtube.com/watch?v=n7q_l29xIuo   

 
This is just the start.  It seems the Feds are out to change the way residen�al real estate transac�ons are 
conducted in this country.  Stay tuned, this could be a bumpy ride.  If interested, I will bring to your 
aten�on all new developments that will impact future real estate ac�vi�es.  Email me at 
rod@rodstone.com and let me know if you would like to receive by email, impending, �mely updates.   

In response to an�cipated changes I see coming to the field of real estate sales, here is my list of Seller 
Commission Op�ons I offer for 2024.  htp://�nyurl.com/4kb2khmd  
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